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Cautionary Statements Concerning Forward-Looking Statements

In addition to historical facts, this Annual Report on Form 10-K, including any documents incorporated by reference
herein, includes “forward-looking statements.” These forward-looking statements include statements relating to our
business. In some cases, forward-looking statements may be identified by terminology such as “may,” “will,” “should,”
“expects,” “anticipates,” “believes,” “projects,” “forecasts,” “continue” or the negative of such terms or comparable terminolog
Forward-looking statements contained herein (including future cash contractual obligations), or in other statements
made by us, are made based on management’s expectations and beliefs concerning future events impacting us and are
subject to uncertainties and other important factors relating to our operations and business environment, all of which
are difficult to predict and many of which are beyond our control, that could cause our actual results to differ
materially from those matters expressed or implied by forward-looking statements. We believe that the following
important factors, among others (including those described in Item 1A, “Risk Factors”), could affect our future
performance and the liquidity and value of our securities and cause our actual results to differ materially from those
expressed or implied by forward-looking statements made by us or on our behalf:

LT3 9 ¢

continued fundamental changes in the industries in which we operate have had and could continue to have adverse
effects on our businesses;

continued pricing and other pressures from our customers may adversely affect our business;

we may not realize all of the anticipated operating synergies and cost savings from acquisitions, and we may
experience difficulties in integrating acquired businesses, which may adversely affect our financial performance;

Wwe may incur material losses and costs as a result of product liability, warranty and recall claims that may be brought
against us;

our substantial indebtedness could adversely affect our financial condition and our ability to operate our business, and
we may not be able to generate sufficient cash flows to meet our debt service obligations; and

the other risks set forth in Item 1A, “Risk Factors” included elsewhere in this Annual Report on Form 10-K.

All forward-looking statements speak only as of the date of this Annual Report on Form 10-K and are expressly
qualified in their entirety by the cautionary statements contained in this Annual Report on Form 10-K. We undertake
no obligation to update or revise forward-looking statements which may be made to reflect events or circumstances
that arise after the date made or to reflect the occurrence of unanticipated events. We urge readers to review carefully
the risk factors described in this Annual Report on Form 10-K and in the other documents that we file with the
Securities and Exchange Commission (“SEC”). You can read these documents at www.sec.gov. Additional information
about us is available at our principal Internet address, www.sensata.com.
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ITEM 1. BUSINESS

The Company

The reporting company is Sensata Technologies Holding N.V. (“Sensata Technologies Holding™) and its wholly-owned
subsidiaries, including Sensata Technologies Intermediate Holding B.V. and Sensata Technologies B.V. (“STBV”),
collectively referred to as the “Company,” “Sensata,” “we,” “our,” and “us”. Sensata Technologies Holding is a majority-owne
subsidiary of Sensata Investment Company S.C.A. (“SCA”). The share capital of SCA is owned by entities associated
with Bain Capital Partners, LLC (“Bain Capital”), a leading global private investment firm, its co-investors (Bain
Capital and its co-investors are collectively referred to as the “Sponsors”) and certain members of the Company’s senior
management.

On April 27, 2006 (inception), investment funds associated with the Sponsors completed the acquisition of the

Sensors and Controls business (“S&C” or the “Predecessor’”) of Texas Instruments Incorporated (“TI” or “Texas Instruments’)
for aggregate consideration of $3.0 billion in cash and transaction fees and expenses of $31.4 million (the “2006
Acquisition”).

Sensata Technologies Holding is incorporated under the laws of the Netherlands, and was purchased as a shelf
company by the Sponsors in February 2006 in order to facilitate the 2006 Acquisition. Sensata Technologies Holding
currently conducts its business through subsidiary companies which operate business and product development centers
in the United States ("U.S."), the Netherlands, Belgium, China and Japan; and manufacturing operations in China,
South Korea, Malaysia, Mexico, the Dominican Republic, Bulgaria and the U.S. Sensata organizes operations into the
sensors and controls businesses.

Overview

Sensata, a global industrial technology company, is a leader in the development, manufacture and sale of sensors and
controls. We produce a wide range of customized, innovative sensors and controls for mission-critical applications
such as thermal circuit breakers in aircraft, pressure sensors in automotive systems, and bimetal current and
temperature control devices in electric motors. We believe that we are one of the largest suppliers of sensors and
controls in the majority of the key applications in which we compete and that we have developed our strong market
position due to our long-standing customer relationships, technical expertise, product performance and quality and
competitive cost structure. We compete in growing global market segments driven by demand for products that are
safe, energy-efficient and environmentally-friendly. In addition, our long-standing position in emerging markets,
including our greater than 15-year presence in China, further enhances our growth prospects. We deliver a strong

value proposition to our customers by leveraging an innovative portfolio of core technologies and manufacturing at
high volumes in low-cost locations such as China, Mexico, Malaysia, Bulgaria and the Dominican Republic.

Our sensors are customized devices that translate a physical phenomenon such as force or position into electronic
signals that microprocessors or computer-based control systems can act upon. Our controls are customized devices
embedded within systems to protect them from excessive heat or current. Underlying these sensors and controls are
core technology platforms—thermal and magnetic-hydraulic circuit protection, micro electromechanical systems,
ceramic capacitance and monosilicon strain gage—that we leverage across multiple products and applications, enabling
us to optimize our research, development and engineering investments and achieve economies of scale.

Our primary products include pressure sensors, force sensors, temperature sensors, speed sensors, position sensors,
motor protectors, and thermal and magnetic-hydraulic circuit breakers and switches. We develop customized and
innovative solutions for specific customer requirements, or applications, across the appliance, automotive, heating,
ventilation and air-conditioning (“HVAC,”) industrial, aerospace, defense, data/telecom, and other end-markets. We
have long-standing relationships with a geographically diverse base of leading global original equipment
manufacturers, (“OEMSs,”) and other multi-national companies.

The increasing use of sensors in our targeted applications has enabled us to achieve growth rates for our sensors
business in excess of underlying end market demand for many of those applications. For example, according to
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Strategy Analytics, Inc., the automotive sensor market in North America, Europe, Japan, South Korea and China is
expected to grow at a compound annual rate of 8.2% from 2011 to 2016.

We develop products that address increasingly complex engineering requirements by investing substantially in
research, development and application engineering. By locating our global engineering team in close proximity to key
customers in regional business centers, we are exposed to many development opportunities at an early stage and work
closely with our customers to deliver the required solutions. As a result of the long development lead times and
embedded nature of our
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products, we collaborate closely with our customers throughout the design and development phase of their products.
Systems development by our customers typically requires significant multi-year investment for certification and
qualification, which are often government or customer mandated. We believe the capital commitment and time
required for this process significantly increases the switching costs once a customer has designed and installed a
particular sensor or control into a system.

We are a global business with a diverse revenue mix by geography, customer and end-market and we have significant
operations around the world. Our subsidiaries located in the Americas, the Asia Pacific region and Europe generated
38%, 33% and 29%, respectively, of our net revenue for the year ended December 31, 2011. Our largest customer
accounted for approximately 8% of our net revenue for the year ended December 31, 2011. Our net revenue for the
year ended December 31, 2011 was derived from the following end-markets: 25% from European automotive, 21%
from Asia and rest of world automotive, 16% from North American automotive, 11% from appliances and HVAC,
10% from industrial, 7% from heavy vehicle off-road and 10% from all other end-markets. Within many of our
end-markets, we are a significant supplier to multiple OEMs, reducing our exposure to fluctuations in market share
within individual end-markets.

Competitive Strengths

We believe we have a number of competitive strengths that differentiate us from our competitors. These include:
Leading positions in high-growth segments. We believe that we are one of the largest suppliers of sensors and controls
in the majority of the key applications in which we compete. We attribute our strong market positions to our
long-standing customer relationships, technical expertise, breadth of product portfolio, product performance and
quality, and competitive cost structure. We have selectively chosen to compete in growing applications and
geographies. We believe increased regulation of safety and emissions, a growing emphasis on energy efficiency and
consumer demand for electronic products with advanced features are driving sensor growth rates exceeding
underlying end market demand in many of our key markets, and will continue to offer us significant growth
opportunities.

Innovative, highly engineered products for mission-critical applications. Most of our products are highly engineered,
critical components in complex systems that are essential to the proper functioning of the product in which they are
integrated. Our products are differentiated by their performance, reliability and level of customization, which are
critical factors in customer selection. We leverage our core technology platforms across multiple applications,
allowing us to cost-effectively develop products that are customized for each application in which they are
incorporated. For example, we used our core pressure sensing technology portfolio to develop a pressure sensor
specifically designed for a fire suppression system in a military application. Our global engineering team, many of
whom are located close to customers, enables us to identify many opportunities at an early stage and to work closely
with customers to efficiently deliver solutions they require.

Long-standing local presence in key emerging markets. We believe that our long-standing local presence in key
emerging markets such as China, India and Brazil provides us with significant growth opportunities. Our net revenue
from sales in emerging markets grew at a 16% compounded annual growth rate from 2007 to 2011. Our sales into
these markets represented approximately 18% of our net revenue for fiscal year 2011. We have been present in China
since 1995 and currently operate high-volume manufacturing facilities located in Baoying and Changzhou. As an
early market entrant in China, we established a leading position serving multinationals with local manufacturing
operations in China. We believe we have developed strong relationships with local customers and suppliers based on
our local manufacturing and sales presence, track record of performance and brand portfolio. We believe the Klixon®
brand, part of our controls business since 1927, distinguishes us in the motor controls sector where recognition of
global corporate brands is limited. We believe the brand has been an important driver of success with larger Chinese
companies who are seeking to build their international sales presence. We have built a local engineering and sales
team in China to develop localized technology solutions and continue to build our presence with both multinational
and local companies.

Collaborative, long-term relationships with diversified customer base. We have long-standing relationships with a
diverse base of leading global OEMs and other multi-national companies across the appliance, automotive, HVAC,
industrial, aerospace, defense and other end-markets. We have worked with our top 25 customers for an average of 22
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years. Our established customer relationships span multiple levels of the organization from executives to engineers.
As a result of the long development lead times and embedded nature of our products, we collaborate closely with our
customers throughout the design and development phase of their products.

High switching costs. The technology-driven, highly customized and integrated nature of our products requires
customers to invest heavily in certification and qualification over a one- to three-year period to ensure proper
functioning of the system in which our products are embedded. We believe the capital commitment and time required
for this process significantly increases the switching costs for customers once a particular sensor or control has been
designed and installed in a system. In addition, our products are often relatively low-cost components integrated into
mission-critical applications for high-value systems. As a
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result, many of our sensors and controls are rarely substituted during a product lifecycle, which in the case of the
automotive end-market typically lasts five to seven years. New suppliers seeking to provide replacement components
generally must demonstrate a long track record of reliability, performance and quality control, as well as the scale and
resources to support the customer’s product evolution.

Attractive cost structure with scale advantage and low-cost footprint. We believe that our global scale and
cost-focused approach have provided us with an attractive cost position within our industry. We currently manufacture
approximately 1.0 billion devices per year, with a majority of our production in low-cost countries including China,
Mexico, Bulgaria, Malaysia and the Dominican Republic. Our strategy of leveraging core technology platforms and
focusing on high-volume applications enables us to provide our customers with highly customized products at a
relatively low-cost as compared to the costs of the systems in which our products are embedded. We have achieved
our current cost position through a continuous process of migration to low-cost manufacturing locations,
transformation of our supply chain to low-cost sourcing, product design improvements and ongoing
productivity-enhancing initiatives. Over the past twelve years, we have aggressively shifted our manufacturing base
from higher-labor cost countries such as the United States, Australia, Canada, Italy, Japan, Korea and the Netherlands
to lower-cost countries including China, Mexico, Malaysia and the Dominican Republic. We continue to increase our
use of local suppliers based in these lower-cost locations.

Operating model with high cash generation and significant revenue visibility. We believe our strong customer value
proposition and cost structure enable us to generate attractive operating margins and return on capital. Over the last
five completed fiscal years, our aggregate capital expenditures represented approximately 4% of our aggregate net
revenue. We have a low effective cash tax rate due to amortization of intangible assets resulting from our carve-out
from Texas Instruments in the 2006 Acquisition and other tax benefits derived from our operating and capital
structure, including tax holidays in China and Malaysia, operations in a Dominican Republic tax-free zone, favorable
tax status in Mexico and the Dutch participation exemption, which permits the payment of intercompany dividends
without incurring taxable income in the Netherlands. In addition, we believe that our business provides us with
significant visibility into new business opportunities based on product development cycles that are typically more than
one year, our ability to win design awards (i.e., new “sockets” for our sensors and controls) in advance of system
roll-outs and commercialization, and our lengthy product life cycles. Additionally, customer order cycles typically
provide us with visibility into a majority of our expected quarterly revenue at the start of each quarter.

Experienced management team. Our senior management team has significant collective experience both within our
business and in working together to manage our business. Our CEO, President and COO and other members of our
senior management team have been employed by our company and the Predecessor for the majority of their careers.
Our current management team oversaw the carve-out of our business from Texas Instruments and the expansion of our
business through both organic growth and acquisitions.

Growth Strategy

We intend to enhance our position as a leading provider of customized, innovative sensors and controls on a global
basis. The key elements of our growth strategy include:

Continue product innovation and expansion. We believe our solutions help satisfy the world’s need for safety, energy
efficiency and a clean environment, as well as address the demand associated with the proliferation of electronic
applications in everyday life. We expect to continue to address our customers’ increased demand for sensor and control
solutions with our technology and engineering expertise. We leverage our various core technology platforms across
many different products and applications to maximize the impact of our research, development and engineering
investments and increase economies of scale. We intend to continue to collaborate closely with customers to improve
our current line of products incorporated into our customers’ products and to identify and develop new technologies
and products that can be incorporated into our customers’ products at an early stage of the development process. In
addition, we intend to focus on new applications that will help us secure new business and drive long-term growth.
New applications for sensors typically provide an opportunity to define a leading application technology in
collaboration with our customers. Our strategy is to target new applications early in the development cycle by
leveraging our strong customer relationships, engineering expertise and attractive cost position.
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Expand our presence in significant emerging markets. We believe emerging markets such as China, India and Brazil
represent substantial, rapidly growing opportunities. A growing middle class and rapid industrialization are creating
significant demand for electric motors, consumer conveniences (such as appliances), automobiles and communication
infrastructure. Our broad mix of sensor and control applications utilized in a variety of products and end-markets
enables us to participate from the early stages of economic growth, typically characterized by rapid adoption of basic
household durables, to later stages of economic growth, typically involving more rapid penetration of automobiles and
other consumer conveniences into everyday life. We believe our substantial manufacturing presence and capacity in
China provides us with a significant opportunity for
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future growth. We intend to continue investing in local engineering and sales talent across key emerging markets to
build our presence with both multinational and local OEMs.

Pursue strategic acquisitions to extend leadership and leverage global platform. We intend to continue to
opportunistically pursue selective acquisitions and joint ventures to extend our leadership across global end-markets
and applications, realize operational value from our global low-cost footprint, and deliver the right technology
solutions for emerging markets. We believe we have a track record of success in acquiring and integrating businesses.
Our acquisition of the First Technology Automotive and Special Products (“First Technology Automotive”) business in
December 2006 added steering position, twilight sensors, fuel cut-off switches and glass bottle thermal protectors to
our portfolio of products. Our acquisition of Airpax Holdings, Inc. (“Airpax”) in July 2007 further strengthened our
customer positions in power protection and secured our position as a leading designer and manufacturer of sensing
and power protection solutions for the industrial, HVAC, military and mobile power markets. In January 2011, we
acquired the Automotive on Board sensors business (“Automotive on Board”) of Honeywell International Inc., in order
to complement the existing operations of our sensors segment, provide new capabilities in light vehicle speed and
position sensing, and expand our presence in emerging markets, particularly in China. In August 2011, we acquired
the Sensor-NITE Group Companies ("Sensor-NITE") to complement our existing sensors portfolio and to provide a
new technology platform in powertrain and related systems. We intend to continue to seek acquisitions that will
present attractive risk-adjusted returns and significant value-creation opportunities.

Broaden customer relationships. We seek to differentiate ourselves from our competitors through superior product
reliability, performance and service. We believe that this focus has strengthened our relationships with our existing
customers and provided us the experience and market exposure to attract new customers. We also believe our global
presence and investments in application engineering and support create competitive advantages in serving
multinational and local companies. The continued establishment of business centers near our customers’ facilities and
continued close collaboration with our customers’ engineering staffs are key components of this strategy.

Extend low-cost advantage. We intend to continue to focus on managing our costs and increasing our productivity.
These ongoing efforts have included migrating our manufacturing to low-cost regions, transforming the supply chain
to low-cost sourcing and aggressively pursuing ongoing productivity improvements. We will continue to strive to
significantly reduce materials and manufacturing costs for key products by focusing on our design-driven cost
initiatives. We will also continue to locate our people and processes in the most strategic, cost-effective regions. As
we develop new applications, we intend to continue to leverage our core technology platforms to give us economies of
scale advantage in manufacturing and in our research, development and engineering investments.

Recruit, retain, and develop talent globally. We intend to continue to build high performing teams by recruiting,
developing and retaining a highly educated, technically sophisticated and globally dispersed workforce. Those in
senior management roles have broad experience in managing global businesses. Other senior managers bring global
experience, subject matter expertise and an outside perspective which has contributed to our success. We will continue
to utilize our extensive network for our global recruiting, including university, community and employee referral
programs to introduce our brand and values to prospective employees. We will continue to utilize our formal
Integrated Talent Management Program to emphasize learning and development activities focusing on each
employee’s particular skill set, including their technical and leadership capabilities. We will continue to engage in
extensive market-based research to align our compensation and benefits programs with employee performance and to
remain competitive with industry benchmarks.

Acquisition History

We can trace our origins back to businesses that have been engaged in the sensors and controls business since 1916.
We operated as a part of Texas Instruments from 1959 until April 27, 2006, when STBV, an indirect wholly-owned
subsidiary of Sensata Technologies Holding, completed the 2006 Acquisition, which was effected through a number
of its subsidiaries that collectively purchased the assets and assumed the liabilities being transferred.

On December 19, 2006, we acquired First Technology Automotive from Honeywell International Inc. for $88.5
million plus fees and expenses. First Technology Automotive designs, develops and manufactures automotive sensors
(cabin comfort and safety and stability controls), electromechanical control devices (circuit breakers and thermal
protectors), and crash switch devices. First Technology Automotive’s products are sold to automotive OEMs, Tier I
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automotive suppliers, large vehicle and off-road OEMs, and industrial manufacturers. We believe that the First
Technology Automotive acquisition enhanced existing customer relationships and our motor protector and circuit
breaker product offerings.

On July 27, 2007, we acquired Airpax for approximately $277.3 million, including fees and expenses. We believe the
acquisition of Airpax provided us with leading customer positions in electrical protection for high-growth network
power and critical, high-reliability mobile power applications, and further secured our position as a leading designer
and manufacturer of
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sensing and power protection solutions for the industrial, HVAC, military and mobile power markets. The acquisition
also added new products such as power inverters and expanded our customer end-markets to include growing network
power applications where customers value high reliability and differentiated performance.

On January 28, 2011, we acquired the Automotive on Board sensors business of Honeywell International Inc. for
approximately $145.3 million, net of cash acquired. We refer to this acquisition as Magnetic Speed and Position
("MSP"). We acquired MSP to complement the existing operations of our sensors segment, to provide new
capabilities in light vehicle speed and position sensing, and to expand our presence in emerging markets, particularly
in China.

On August 1, 2011, we acquired all of the outstanding shares of the Sensor-NITE Group Companies for
approximately $315.8 million, net of cash acquired and subject to a working capital settlement and other items. We
acquired Sensor-NITE to complement our existing sensors portfolio and to provide a new technology platform in
powertrain and related systems. The companies acquired are being integrated into our sensors segment and the
acquisition is referred to as High Temperature Sensing ("HTS").

Sensors Business

Overview

We are a leading supplier of automotive, commercial and industrial sensors, including pressure sensors, pressure
switches and position and force sensors. Our sensors business accounted for approximately 71% of our net revenue for
fiscal year 2011. Our sensors are used in a wide variety of applications, including automotive air-conditioning,
braking, transmission and air bag applications as well as HVAC and heavy vehicle off-road applications. We derive
most of our sensor revenue from the sale of medium and high-pressure sensors, and we believe that we are one of the
largest suppliers of sensors in the majority of the key applications in which we compete. Our customers consist
primarily of leading global automotive, industrial, and commercial OEMs and their Tier 1 suppliers. Our products are
ultimately used by the majority of global automotive OEMs, providing us with a balanced customer portfolio of
automotive OEMs which, we believe, helps to protect us against shifts in market share between different OEMs.
Sensors Industry

Sensors are customized devices that translate physical phenomenon into electronic signals for use by microprocessors
or computer-based control systems. The market is characterized by a broad range of products and applications across a
diverse set of end-markets. We believe large OEMs and other multi-national companies are increasingly demanding a
global presence to supply sensors for their key global platforms.

Automotive Sensors

Revenue from the global automotive end-market, which includes applications in powertrain, air-conditioning and
chassis control, is driven, we believe, by three principal trends. First, global automotive vehicle unit sales have
demonstrated moderate but consistent annual growth prior to the global recession in 2008, and are expected to
increase over the long-term due to population growth and increased usage of cars in emerging markets. Second, the
number of sensors used per vehicle has expanded, driven by a combination of factors including government regulation
of safety and emissions, market demand for greater fuel efficiency and consumer demand for new applications. For
example, governments have mandated sensor-intensive advanced braking systems in both Europe and the United
States. Finally, revenue growth has been augmented by a continuing shift away from legacy electromechanical
products towards higher-value electronic solid-state sensors.

As reported by J.D. Power Associates, global light vehicle sales saw continuous quarterly expansion from 2002 to
2007. In 2008, global economic conditions translated into lower demand and an overall decline in worldwide
automotive production that extended into 2009. Beginning in the second half of 2009 and into 2010, global light
vehicle production began to expand as global economic conditions improved. According to IHS Automotive, global
light vehicle production expanded approximately 25% from 2009 to 2010. From a regional perspective, light vehicle
production for North America, Europe, Japan, Korea and China increased 39.1%, 15.6%, 20.3% and 31.1%,
respectively. From 2010 to 2011, global light vehicle production increased approximately 2.9% according to IHS
Automotive. North America, Europe and China saw light vehicle production increase by 9.9%, 5.2% and 2.4%,
respectively. In Japan and Korea, light vehicle production declined by 6.6% due primarily to the effect of the
earthquake and tsunami in Japan in March 2011. Based on a report by IHS Automotive, we believe the production of
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global light vehicles is expected to grow by 4.0% in 2012 with moderate market growth in North America, Japan,
Korea, and China offsetting a projected production decline in Europe.
The automotive sensors market is characterized by high switching costs and barriers to entry, benefiting incumbent

market leaders. Sensors are critical components that enable a wide variety of applications, many of which are essential
to the
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proper functioning of the product in which they are incorporated. Sensor application-specific products require close
engineering collaboration between the sensor supplier and the OEM or the Tier 1 supplier. As a result, OEMs and Tier
1 suppliers make significant investments in selecting, integrating and testing sensors as part of their product
development. Switching to a different sensor results in considerable additional work, both in terms of sensor
customization and extensive platform/product retesting. This results in high switching costs for automotive
manufacturers once a sensor is designed-in, and we believe is one of the reasons that sensors are rarely changed during
a platform lifecycle, which is typically five to seven years. Given the importance of reliability and the fact that the
sensors have to be supported through the length of a product life, our experience has been that OEMs and Tier 1
suppliers tend to work with suppliers that have a long track record of quality and on-time delivery, and the scale and
resources to meet their needs as the car platform evolves and grows. In addition, the automotive segment is one of the
largest markets for sensors, giving participants with a presence in this end-market significant scale advantages over
those participating only in smaller, more niche industrial and medical markets.

Based on a report prepared by Strategy Analytics, Inc., we believe sales of automotive sensors in North America,
Europe, Japan, South Korea and China generated approximately $14 billion of revenue in 2011 and are expected to
grow at a compound annual rate of 8.2% from 2011 to 2016. The increase in the number of sensors per vehicle and the
level of global vehicle sales are the primary drivers in the increase of global automotive sensors. We believe that the
increasing installation of safety, emissions, efficiency, and comfort-related features in vehicles, such as airbags and
electronic stability control, advanced driver assistance, advanced combustion and exhaust aftertreatment that depend
on sensors for proper functioning will continue to drive increased sensor usage and content growth in both mature and
emerging markets.

Commercial and Industrial Sensors

Commercial and industrial sensors employ similar technology to automotive sensors, but often require greater
customization in terms of packaging and calibration. Commercial and industrial applications in which sensors are
widely used include HVAC, engines (for example, generators), heavy vehicle off-road and general industrial products
(for example, fire suppression products). We believe that sensor usage in industrial and commercial applications is
driven by many of the same factors as in the automotive market—regulation of safety and emissions, market demand for
greater energy efficiency and consumer demand for new features. In the United States, for example, the
Environmental Protection Agency (“EPA”) mandated the use of environmentally-friendly refrigerant in all new HVAC
equipment in 2010.

Based on a report prepared by VDC Research Group, Inc., we estimate that revenue for the global commercial and
industrial pressure sensor markets generated $1.5 billion in revenues in 2008 and is expected to grow at a compound
annual rate of 5.9% from 2008 to 2013. In addition, we believe based on that report that growth in commercial and
industrial sensors is driven by growth in the underlying end-markets, which generally track the level of GDP, and
greater usage of sensors within individual applications.
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Sensor Products
We offer the following sensor products:

Product Categories  Key Applications/Solutions Key End-Markets

Air-conditioning systems

Transmission

Engine oil Automotive

Suspension Heavy Vehicle Off-Road
Pressure Sensors . .

Fuel rail Marine

Braking Industrial

Marine engine
Air compressors

Air-conditioning systems

Power steerin Automotive
Pressure Switches eerng HVAC
Transmission Industrial
HVAC refrigerant
Temperature Sensors Exhaust aftertreatment Automotive
o Transmission
Speed and Position . .
Braking Automotive
Sensors .
Engine
Force Sensors Airbag (Occupant Weight Sensing) Automotive

The table below sets forth the amount of net revenue we generated from each of these product categories in each of
the last three fiscal years.

Product Category For the year ended December 31,
(Amounts in thousands) 2011 2010 2009
Pressure Sensors $836,485 $687,047 $456,116
Speed and Position Sensors 161,357 32,954 26,062
Pressure Switches 95,958 98,350
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