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This Amendment No. 1 on Form 20-F/A is being filed solely to amend Item 18 of the Annual Report on Form
20-F of TAT Technologies Ltd. for the year ended December 31, 2006, which was filed on July 2, 2007, to correct
a typographical error in the Report of Independent Registered Public Accounting Firms on page F-2 and in
footnotes 2. h., 2.t,, 6.b. and 12.c and to reflect the insertion of a sentence and certain words that were
inadvertently omitted from footnote 15 of our financial statements as of December 31, 2005 and 2004 and for the
three years ended December 31, 2005.

This Amendment is not intended to revise other information presented in our Annual Report on Form 20-F for
the fiscal year ended December 31, 2007 as originally filed and all such other information in the original filing,
which remains unchanged.

This Amendment does not reflect events occurring after the filing of the original Form 20-F and does not
modify or update the disclosure therein in any way other than as required to reflect the amendments discussed
above. As a result, this Amendment continues to speak as of July 2, 2007.
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INTRODUCTION

TAT Technologies Ltd. is engaged in the manufacture and sale of a broad range of heat transfer components used in mechanical and
electronic systems on board commercial and military aircraft and in a variety of other electronic equipment. We also provide maintenance, repair
and overhaul, or MRO, services and parts supply services to the aerospace industry. Our four FAA certified repair stations in Oklahoma and
North Carolina provide aircraft component MRO services for airlines, air cargo carriers, maintenance service centers and the military. We
specialize in MRO services for components of aircraft, such as heat transfer components, auxiliary power units, or APUs, propellers, landing
gear and pneumatic ducting. Our parts services division offers inventory management and parts services for commercial, regional and charter
airlines and business aircraft owners.

We were incorporated under the laws of the State of Israel in April 1985 to develop the computerized systems business of our parent
company, TAT Industries Ltd., or TAT Industries, a publicly held Israeli corporation engaged in the manufacture and sale of aeronautical
equipment. In December 1991, we acquired the heat exchanger operations of TAT Industries and in February 2000, we entered into an
agreement to purchase its operations relating to the manufacture of aviation accessories and to lease certain of its properties. We conduct
business in the United States through our wholly owned subsidiary Limco-Piedmont Inc., a Delaware corporation, or Limco-Piedmont, and its
subsidiaries, Limco Airepair Inc., or Limco, a Tulsa, Oklahoma based corporation and Piedmont Aviation Component Services, LLC, or
Piedmont, a Kernersville, North Carolina based company. In July, 2005, we purchased Piedmont, which is engaged in the repair and overhaul of
various aircraft accessories and in the provision of parts services.

From our initial public offering in March 1987 until July 1998, our ordinary shares were listed on the NASDAQ National Market (symbol:
TATTF). In July 1998, the listing of our ordinary shares was transferred to the NASDAQ Capital Market and since August 2005, our shares
have been also traded on the Tel Aviv Stock Exchange, or TASE. As used in this annual report, the terms we, us and our mean TAT
Technologies Ltd. and its subsidiaries, unless otherwise indicated.

Except for the historical information contained in this annual report, the statements contained in this annual report are forward looking
statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of
1934, as amended, and the Private Securities Litigation Reform Act of 1995, as amended, with respect to our business, financial condition and
results of operations. Such forward-looking statements reflect our current view with respect to future events and financial results.

Statements which use the terms anticipate, believe, do not believe, expect, plan, intend, estimate, anticipate and similar expre
intended to identify forward-looking statements. We remind readers that forward-looking statements are merely predictions and therefore
inherently subject to uncertainties and other factors and involve known and unknown risks that could cause the actual results, performance,
levels of activity, or our achievements, or industry results, to be materially different from any future results, performance, levels of activity, or
our achievements expressed or implied by such forward-looking statements. Readers are cautioned not to place undue reliance on these
forward-looking statements, which speak only as of the date hereof. Except as required by applicable law, including the securities laws of the
United States, we undertake no obligation to publicly release any update or revision to any forward looking statements to reflect new
information, future events or circumstances, or otherwise after the date hereof. We have attempted to identify significant uncertainties and other
factors affecting forward-looking statements in the Risk Factors section that appears in Item 3. Key Information - Risk Factors.

Our consolidated financial statements appearing in this annual report are prepared in U.S. dollars and in accordance with generally
accepted accounting principles in the United States, or U.S. GAAP. All references in this annual report to dollars or $ are to U.S. dollars and all
references in this annual report to NIS are to New Israeli Shekels.

Statements made in this annual report concerning the contents of any contract, agreement or other document are summaries of such
contracts, agreements or documents and are not complete descriptions of all of their terms. If we filed any of these documents as an exhibit to
this annual report or to any previous filing with the Securities and Exchange Commission, you may read the document itself for a complete
recitation of its terms.

il
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PART I
Item 1. Identity of Directors, Senior Management and Advisers
Not applicable.
Item 2. Offer Statistics and Expected Timetable
Not applicable.
Item 3. Key Information

A. Selected Financial Data

The following selected consolidated financial data for and as of the five years ended December 31, 2006 are derived from our audited
consolidated financial statements which have been prepared in accordance with U.S. GAAP. The selected consolidated financial data as of
December 31, 2006 and 2005 and for the years ended December 31, 2006, 2005 and 2004 have been derived from our audited consolidated
financial statements and notes included elsewhere in this annual report. The selected consolidated financial data for the year ended December 31,
2005 include the results of operations of Piedmont as of July 1, 2005. The selected consolidated financial data as of December 31, 2004, 2003
and 2002 and for the years ended December 31, 2003 and 2002 have been derived from audited consolidated financial statements not included in
this annual report. The selected consolidated financial data set forth below should be read in conjunction with and are qualified by reference to
Item 5. Operating and Financial Review and Prospects and our consolidated financial statements and notes thereto included elsewhere in this
annual report.

Statement of Operations Data:

Year Ended December 31,

2006 2005 2004 2003 2002

(in thousands, except per share data)

Revenues

Sale of products $ 33,709 $ 21,460 $ 19,138 $ 18,223 $ 15,637
Services and other 43,824 27,733 14,105 12,459 10,643
Total revenues $ 77,533 $ 49,193 $ 33,243 $ 30,682 $ 26,280

Cost of revenues

Sale of products 25,425 14,078 11,559 11,054 9,759
Services and other 32,214 21,514 10,607 9,014 7.991
Total cost of revenues 57,639 35,592 22,166 20,068 17,750
Gross profit 19,894 13,601 11,077 10,614 8,530
Operating expenses:

Research and development costs, net 72 125 120 204
Selling and marketing expenses 3,466 2,495 1,894 1,958 1,483
General and administrative expenses 6,710 5,138 3,793 3,476 2,994
Operating income 9,718 5,896 5,265 5,060 3,849
Financial income (expenses), net (464) (441) 87 (25) 99
Other income (loss), net 59 210 54 24 8
Income from operations before income taxes 9,313 5,665 5,406 5,059 3,956
Income taxes 3,247 2,136 1,667 1,225 367
Net income $ 6,066 $ 3,529 $ 3,739 $ 3,834 $ 3,589
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Basic net earnings per share

Diluted net income per share

Weighted average number of shares used in
computing basic net income per share

Weighted average number of shares used in
computing diluted net income per share
Cash dividend per share

$
$

$

1.00
0.98

6,042

6,163
0.20

$
$

$

0.58
0.58

6,042

6,087
0.18

$
$

0.72
0.67

5,166

5,564
1.18

$
$

0.85
0.78

4,510

4,907
0.70

0.80
0.77

4,483

4,483
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Balance Sheet Data:

As of December 31,

2006 2005 2004 2003 2002

(in thousands)

Working capital $ 29,743 $ 30,387 $ 26,623 $ 22,336 $ 19,685
Total assets 66,237 60,565 41,207 39,392 35,318
Long-term debt, excluding current maturities 8,283 13,786 4,054 3,793 3,362
Shareholders equity 39,720 34,861 32,526 28,684 25,419

B. Capitalization and Indebtedness
Not applicable.

C. Reasonsfor the Offer and Use of Proceeds
Not applicable.

D. Risk Factors

Investing in our ordinary shares involves a high degree of risk and uncertainty. You should carefully consider the risks and uncertainties
described below before investing in our ordinary shares. Our business, prospects, financial condition and results of operations could be
adversely affected due to any of the following risks. In that case, the value of our ordinary shares could decline, and you could lose all or part of
your investment.

Risks Related to Our Business and Our Industry

Our revenues and earnings depend substantially upon conditions in the airline industry, and a significant or prolonged downturn in the
airline industry could decrease demand for our services and products.

Our revenues are principally derived from the provision of MRO services to airlines, air cargo carriers, MRO service centers and the
military; the manufacture of heat transfer components for use in civilian and military aircraft; and the provision of parts services for commercial,
regional and charter airlines and business aircraft owners. Any downturn in the commercial aircraft industry could decrease demand for our
services and products and negatively impact our financial condition. The commercial airline industry is cyclical and has historically been subject
to fluctuations due to general economic and political conditions, such as fuel and labor costs, price competition, downturns in the global
economy and national and international events.

In the aftermath of the September 11, 2001 terrorist attacks, passenger traffic on commercial flights was significantly lower than prior to
the attacks. Most commercial airlines reduced their operating schedules, lowered fares and implemented cost reduction initiatives. In addition,
war or armed hostilities or the fear of such events, could further exacerbate many of the problems experienced as a result of terrorist attacks.
Future terrorist attacks, war or armed hostilities, the outbreak of SARS or other epidemic diseases such as avian influenza, or the fear of such
events, could further negatively impact the airline industry. These factors, as well as increases in fuel costs, have resulted in large and, in some
cases, continuing financial losses in the airline industry. Major carriers around the world have recently emerged from bankruptcy protection or
are in the process of doing so. Financial losses and reduced schedules in the airline industry have resulted, and will continue to result, in reduced
orders and delivery delays of new commercial aircraft, parking and retirement of older aircraft (eliminating those aircraft from maintenance
needs) and delays in airlines purchases of aftermarket parts and service as maintenance is deferred. During periods of reduced airline
profitability, some airlines may delay purchases of spare parts, preferring instead to deplete existing inventories. If demand for new aircraft and
spare parts decreases, there would be a decrease in demand for certain of our products.

10
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The aerospace industry is subject to significant government regulation and oversight, and we may have to incur significant additional costs
to comply with these regulations.

The aerospace industry is highly regulated in the United States and in other countries. We must be certified or accepted by the FAA, the
United States Department of Defense, the European Aviation Safety Agency, or EASA, and similar agencies in foreign countries and by
individual OEMs in order to manufacture, sell and service parts used in aircraft. If any of our material certifications, authorizations or approvals
are revoked or suspended, our operations will be significantly curtailed and we could be subjected to significant fines and penalties. In the
future, new and more demanding government regulations may be adopted or industry oversight may be increased. We may have to incur
significant additional costs to achieve compliance with new regulations or to reacquire a revoked or suspended license or approval, which could
reduce our profitability.

We compete with a number of established companies in all aspects of our business, many of which have significantly greater resources or
capabilities than we do.

The market for MRO services and parts services is highly competitive. Competition in the MRO market is based on price, quality, engineered
solutions, ability to provide a broad range of services, turn-around time, and the ability to perform repairs and overhauls rapidly. Our primary
MRO services competitors are the service divisions of OEMs, the in-house maintenance services of a number of commercial airlines and other
independent service providers. For heat transfer component MRO services, our major competitors are the LORI Heat Transfer Center of
Honeywell (Tulsa, Oklahoma) and SECAN-Honeywell (France). For APU, propeller and landing gear MRO services, our major competitors are
Standard Aero Group Inc., Aerotech International Inc., Honeywell, Alameda Aerospace, Chromalloy, Messier-Dowty Aerospace (MD), AAR
Corp., Hawker Pacific, APPH Ltd., Aero Precision Repair and Overhaul Company Inc, or APRO, Aircraft Propeller Service Inc, Pacific
Propeller International LLC and H&H Propeller.

For our OEM heat transfer components, our major competitors are other OEMs who manufacture heat transfer components, including the
Hughes-Treitler division of Ametek Inc., Lytron Inc., Hamilton Sundstrand and Honeywell. Some of our competitors are far larger, have
substantially greater resources, including technical, financial, researchand development, marketing and distribution capabilities than we have,
and enjoy greater market recognition. These competitors may be able to achieve greater economies of scale and may be less vulnerable to price
competition than us. We may not be able to offer our products as part of integrated systems to the same extent as our competitors or successfully
develop or introduce new products that are more cost effective or offer better performance than those of our competitors. Failure to do so could
adversely affect our business, financial condition and results of operations.

The parts services industry is highly competitive and fragmented. Competition in this market is based on price, quality, prompt delivery
and service. Competitors in this segment include original equipment manufacturers, the service divisions of large commercial airlines and other
independent suppliers and distributors of parts.

A number of our competitors have inherent competitive advantages. For example, we compete with the service divisions of large OEMs
who in some cases have design authority with respect to their OEM products and are able to derive significant brand recognition from their
OEM manufacturing activities. We also compete with the in-house service divisions of large commercial airlines and there is a strong incentive
for an airline to fully-utilize the services of its maintenance employees and facilities.

Further, our competitors may have additional competitive advantages, such as:

the ability to adapt more quickly to changes in customer requirements and industry conditions or trends;
greater access to capital;

stronger relationships with customers and suppliers;

greater name recognition; and

access to superior technology and marketing resources.

If we are unable to overcome these competitive disadvantages, our business, financial condition and results of operations would be
adversely affected.

11
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We derive a substantial part of our revenues from several major customers. If we lose any of these customers or they reduce the amount of
business they do with us, our revenues may be seriously affected.

Five customers accounted for approximately 22.0% and 31.4% of our revenues in the years ended December 31, 2006 and 2005
respectively, and four customers accounted for approximately 44.9% of our revenues in the year ended December 31, 2004. None of our
customers accounted for more than 10% of our revenues in the year ended December 31, 2006. These customers may not maintain the same
volume of business with us in the future. If we lose any of these customers or they reduce the amount of business they do with us, our revenues
may be seriously affected.

A substantial part of our revenues are from contracts with the U.S. and Israeli governments and is subject to special risks. A loss of all, or a
major portion, of our revenues from government contracts could have a material adverse effect on our operations.

A substantial portion of our revenues are from contracts with the U.S. and Israeli governments. Sales to the U.S. and Israeli governments,
accounted for approximately 4.0% and 1.1% of our revenues for the year ended December 31, 2006, 11.1% and 1.2% of our revenues for the
year ended December 31, 2005 and 10.6% and 2.6% of our revenues for the year ended December 31, 2004, respectively. Business with the U.S.
and Israeli governments, as well as with the governments of other countries, is subject to risks which are not as relevant in business with private
parties. These risks include the ability of the governmental authorities to unilaterally:

suspend us from receiving new contracts pending resolution of alleged violations of procurement laws or regulations;
terminate existing contracts, with or without cause, at any time;

reduce the value of existing contracts;

audit our contract-related costs and fees, including allocated indirect costs; and

control or potentially prohibit the export of our products.
A decision by a governmental authority to take any or all of the actions listed above could materially reduce our sales and profitability.
Most of our U.S. Government contracts can be terminated by the U.S. Government either for its convenience or if we default by failing to
perform under the contract. Termination for convenience provisions provide only for our recovery of costs incurred or committed, settlement
expenses and profit on the work completed prior to termination.

Declines in military budgets may result in reduced demand for our products and manufacturing services. Any decline could result in
reduction in our core business revenues and adversely affect our business, results of operations and financial condition.

If we do not receive the governmental approvals necessary for the export of our products, our revenues may decrease. Similarly if our
suppliers and partners do not receive their government approvals necessary to export their products or designs to us, our revenues may
decrease and we may fail to implement our growth strategy.

Under Israeli law, the export of certain of our products and know-how is subject to approval by the Israeli Ministry of Defense. To initiate
sales proposals with regard to exports of our products and know-how and to export such products or know-how, we must obtain permits from the
Ministry of Defense. We may not be able to receive in a timely manner all the required permits for which we may apply in the future.

Similarly, under foreign laws the export of certain military products, technical designs and spare parts require the prior approval of, or
export license from, such foreign governments. In order to maintain our third party production, certain co-development activities and
procurements required for the performance of certain contracts, we must receive detailed technical designs, products or product parts samples
from our strategic partners or suppliers. We may not be able to receive all the required permits and/or licenses in a timely manner. Consequently,
our revenues may decrease and we may fail to implement our growth strategy.

4
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A reduced demand for replacement parts by one or more of our significant parts services customers could significantly reduce our parts
services revenues.

The profitability of our parts services business is driven by the needs of our customers whose demand for replacement parts is constantly
fluctuating. As a result, this segment of our business is subject to a high degree of volatility, and a reduction in demand for parts by one or more
of our significant clients would have an adverse affect on our operating results.

We depend on a limited number of suppliers of components for our products and if we are unable to obtain these components when needed,
we would experience delays in manufacturing our products and our financial results could be adversely affected.

We acquire most of the components for the manufacture of our products from a limited number of suppliers, most of whom are located in
Israel and the United States. Certain of these suppliers are currently the sole source of one or more components upon which we are dependent.
Suppliers of some of these components require us to place orders with significant lead-time to assure supply in accordance with our
requirements. We rely on Honeywell and Hamilton Sundstrand for parts for our OEM, MRO services and parts services business segments and
in 2006 we entered into a five-year supply contract with Honeywell to purchase APU parts on an as-required basis. If we were unable to obtain
adequate supplies of parts from Honeywell, Hamilton Sundstrand or other OEMs at commercially reasonable prices, our operations could be
interrupted. Increased costs associated with supplied materials or components could increase our costs and reduce our profitability if we are
unable to pass these cost increases on to our customers. We maintain a relatively small inventory of component parts for resale and our parts
services business would suffer if the supply of replacement parts was reduced or terminated by our suppliers. There are other companies that
may be able to supply us with necessary component parts. However, these potential suppliers would be required to undergo FAA, EASA and
OEM certification, and this would make it difficult for us to change suppliers in a timely and cost-effective manner.

We may face increased costs and a reduced supply of raw materials. We may not be able to recoup any future increases in the cost of raw
materials or in electric power costs for our operations through price increases for our products.

Since 2003, the cost of raw materials used in our production has fluctuated significantly due to market and industry conditions. The cost of
electric power used in our operations has also increased in the last several years. We may not be able to recoup any future increases in the cost of
raw materials or electric power costs through price increases for our products.

We face special risks from international sales operations. One or more of the risks associated with international sales may have a material
adverse effect on our future revenues and, as a result, our business, operating results and financial condition.

Our international sales and operations, including exports, comprise a growing proportion of our operating results. In the years ended
December 31, 2006 and 2005, approximately 90.9% and 91.6% of our sales, respectively, resulted from our international operations. This source
of revenue is subject to various risks, including:

governmental embargoes or foreign trade restrictions;
changes in U.S. and foreign governmental regulations;
changes in foreign exchange rates;
tariffs;
other trade barriers;
political, economic and social instability; and difficulties in accounts receivable collections.
We may not be able to sustain or increase revenues from international operations or we may encounter significant difficulties in

connection with the sale of our products in international markets or one or more of these factors may have a material adverse effect on our future
revenues and, as a result, our business, operating results and financial condition.
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We may engage in future acquisitions that could dilute our stockholders equity and harm our business, results of operations and financial
condition.

We have pursued, and will continue to pursue, growth opportunities through internal development and acquisition of complementary
businesses, products and technologies. We are unable to predict whether or when any other prospective acquisition will be completed. The
process of integrating an acquired business may be prolonged due to unforeseen difficulties and may require a disproportionate amount of our
resources and management s attention. We may not be able to successfully identify suitable acquisition candidates, complete acquisitions,
integrate acquired businesses into our operations, or expand into new markets. Further, once integrated, acquisitions may not achieve
comparable levels of revenues, profitability or productivity as our existing business or otherwise perform as expected. The occurrence of any of
these events could harm our business, financial condition or results of operations. Future acquisitions may require substantial capital resources,
which may require us to seek additional debt or equity financing.

Future acquisitions by us could result in the following, any of which could seriously harm our results of operations or the price of our
ordinary shares:

issuance of equity securities that would dilute our current shareholders percentages of ownership;
large one-time write-offs;
the incurrence of debt and contingent liabilities;

difficulties in the assimilation and integration of operations, personnel, technologies, products and information systems of the
acquired companies;

diversion of management s attention from other business concerns;
contractual disputes;
risks of entering geographic and business markets in which we have no or only limited prior experience; and

potential loss of key employees of acquired organizations.
Rapid technological changes may adversely affect the market acceptance of our products.

The aerospace market in which we compete is subject to technological changes, introduction of new products, change in customer
demands and evolving industry standards. Our future success will depend upon our ability to keep pace with technological developments and to
timely address the increasingly sophisticated needs of our customers by supporting existing and new technologies and by developing and
introducing enhancements to our current products and new products. We may not be able to successfully develop and market enhancements to
our products that will respond to technological change, evolving industry standards or customer requirements. We may experience difficulties
that could delay or prevent the successful development, introduction and sale of such enhancements; and such enhancements may not meet the
requirements of the market or achieve any significant degrees of market acceptance. If release dates of our new products or enhancements are
delayed, or if when released, they fail to achieve market acceptance, our business, operating results and financial condition would be materially
adversely affected.

We have fixed-price contracts with some of our customers and we bear the risk of costs in excess of our estimates.

We have entered into multi-year, fixed-price contracts with some of our MRO and OEM customers. Pursuant to these contracts, we realize
all the benefits or costs resulting from any increases or decreases in the cost of providing services to these customers. Most of our contracts do
not permit us to recover for increases in raw material prices, taxes or labor costs. Any increase in these costs could increase the cost of operating
our business and reduce our profitability. Factors such as inaccurate pricing and increases in the cost of labor, materials or overhead may result
in cost over-runs and losses on those agreements. We may not succeed in obtaining an agreement of a customer to reprice a particular product,
and we may not be able to recoup previous losses resulting from incomplete or inaccurate engineering data.
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